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01 - PREMIUM ACCESS

Theranostics Hub Intelligence Access
Premium access to the Theranostics Hub: searchable trial landscape, sponsor mapping, target

pipeline, centre scoring and curated strategic views for radioligand therapy.

Best for Core promise

Large pharma, radiopharma, medtech,
investors and strategy teams that need a live
view of the theranostic landscape.

Premium access to the Theranostics Hub: searchable trial
landscape, sponsor mapping, target pipeline, centre
scoring and curated strategic views for radioligand
therapy.

Brief explanation
✓ Full access to the Theranostics Hub interface

✓ Filters by target, pathology, phase, sponsor, country and trial status

✓ Centre scoring and ranking by activity and strategic relevance

✓ Monthly data refresh and short partner briefing

✓ Source transparency: CT.gov, CTIS/EU CTR, ICTRP and sponsor pages

Detailed explanation

What the partner receives A dedicated access key to the Theranostics Hub, with landscape
dashboards, clinical trial tables, centre rankings, sponsor views and market
activity indicators.

Business value The partner can identify active centres, map competitors, follow pipeline
movements and understand where clinical and commercial activity is
concentrated.

Operational workflow Nucleascope refreshes the dataset monthly, flags major changes, and
provides a concise update note to help the partner act on the information.

Data governance Official registries are prioritised. Sponsor and institutional sources are
labelled separately. Inferred or undisclosed sites must be marked as such
and not mixed with validated sites.

KPIs Number of active trials, active sponsors, centre rankings, country footprint,
target maturity, new trial alerts and changes in sponsor activity.

Recommended call-to-action
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Use this PDF link from the commercial tile as a short explanation document. For a prospect, the next
step is a discovery call to define scope, countries, target, expected deliverables and compliance
requirements.


